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other firms to see if you really
are getting a bargain,

3. Read any contract care’|

fully before you sign. If there
is nothing wrong with it, you
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about what they pay for.

and call the police or the Cilyl
License Bureau.

have nothing to lose but a lit-
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self ‘against such an unhappy
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How to Prevent?

2. If you are interested in

be in a hurry to buy. Check
with the' License Bureau, the |
Chamber of Commerce, or lhe[

1, Find out what firm the

the salesman's product, don't’

tle time. If there are gim-
micks in it, you stand to lose
a lot of money. Be sure to read
the fine print. Once you sign
a contract, you are legally re-

“ow We Can
Help You o..

® Choose the correect finish you

® Letus DEMONSTRATE why you
get professional results every time.

® Enjoy a CUSTOM-FURNISHED home.

® You have ino'"prnlnlem room” when you '’

a v

plan and finish it yourself!

Bring youp dream home
@%m 0 earth

- Yes! Now You Gan Own
(QUALITY FURNITURE

At “Bargain-House” Rates

® Choose from Southern California’s
largest selection of QUALITY - BUILT
READY -TO-FINISH Furniture.

wish.

YOU FINISH WITH OUR KITS. NO SKILL, NO BR.USIIES NO TOOLS

Offers thousands of combinations — each
to meet a special need,

An open-stock policy assures you of constant avai

You can buy foday with tomorrow in mind. Each unit
engineered and styled to match the next in every dimension.

ilability.

The basis for modern, provincial or traditional
styling. Solid hardwood ash or clear hemlock

FINISH WIPES ON WITH CLOTH PROVIDED. NO LAP MARKS — PROFESSIONAL RESULTS GUARANTEEDI

Woodlbnd

Regular $12.00

» gookcnse 199

Reg. $20—4 Drawer . §
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Reg. $16—Corner

< DESK

Reg. $17-3-Drawer
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1199
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- YOUR CHOICE!
KDRAWER CHEST

just what hé said it was.

ested in making a sale fast for

He will try to find out what
you do and declate that you
probably are underpaid.

He will size you up as best
he can, adjusting his pitch to

Fast Sales
A good salesman is inter-|

several reasons:

1. The less time it takes to
make a sale gives him that
much more time to canvass
other houses. To him, time is
money.

2. While under the spell of
his sales spiel, you are much
more likely to buy his prod-
uct. He will present only the
advantages of the product.
Once he gets away, you- may
start thinking of disadvantages
or start figuring up the inter-

| est rate.

3. If he is shady, it is essen-
tial that he get a signed con-

| tract before you have a chance
to check on him. Once your

signature is on a contract, no

,one can help you.

Pleasant Patter
A good salesman first will

| make you like him by a fast

line of pleasant patter. He will

the line he thinks will be most
likely to win you.

Then, he will start his sales
pitch, puffing his product and
praising its economies. An
adroit salesman seldom lies
about his item, but he may do
his best to imply that it has
certain qualities which it may
not possess, The man who
bought the insulation discov-
ered the power of implication.

“Inspector” Visits &

The Torrance Fire Depart-
ment recently was called about
a salesman who implied that
he was a representative of the
state on an inspection tour.

[ When the householder an-
| swered the door, he was in-

’formed that the salesman was |

making an inspection of local
ihomesi to see ,whether they

were adequately protécted
[ against fire. He proceeded to
\

Now .

. the newest FISHER

..=Fl RADIO - PHONOGRAPH

It's the newest
In smart styling
and equipment,
16 watt ampli.
fier handles 32 |
“watt peaks,
Excellant FM.
AM tuner, 3 unit
panorama
speaker system
with 15,8 and
high frequency
speakers, plus
many .other fea-
tures that make
an outstanding
buy.

- onLy $465

i

All Music Sounds Better on a FISHER

BOWER'S

e 2.450s THUSIC

806-810 $0. GAFFEY ST,

SAN PEDRO

| Fire Marshal as he rattled on.
| Then he started his pitch and
listened while the salesman
talked. They could find noth-
ing fillegal about the sales
pitch, but they did find that
there was a strong implication
that the salesman represented
the state and that his product
had official endorsement.
Neither fact was true. The
product was legitimate, but the
sales pitch was very shady.

Any salesman should be pelt-
ed with questions about his
product. Every salesman claims
{o have the best product on
the market, but many of them
are not and some of them will
not even do the job they are
supposed to do.

Some Good Offers

Some of the salesmen do
have good offers to make. The
only way to find out is to
check with reputable agencies,
such as the Better Business Bu-*
reau, or ‘other impartial agen-
cies. Taking a salesman’s word °
as to who he is, who he rep-

— | resents, and the quality of his

product is risky business.

Some firms) are “fly-by-
night” outfits which move into
an area, sell thelt product, de-
liver ' it, and then disappear
completely from sight.

Thus, if he has any com-
plaint about his purchase, the
buyer may find when he tries
to get in touch with the seller,
that he has only the number
of an answering service, He
may be informed that the firm
no longer uses the answering
scrvice,

Contract Sold

He may also find that the
contract he signed has been
sold to a loan company and it
has happened that he was
forced to make payments on
something that didn't work or
wasn’t what he wanted at all,

So, he is stuck.

According to the City Li-
cense Department and the
Chiamber of Commerce, most

| complaints from irate buyers

were received about salesmen
for. block walls, insulation,
weather stripping, photo-

| graphs, and draperies. There
«| are many legitimate firms sell-

ing these items; there are also
some shady ones.

| Don't be a’sucker, Know
‘what you are buyipg and who
| you are buying it from beiore
| You sign anything.

(The third installmeint of
this series will warn readers
of some of the things to
watch out for when signing
a contract,)

. PALOS VERDES'

FEDERAL |

ot

YOU GAN

BE SURE OF =~

THE .BRAND THAT PROTECTS YOU!

Your savings at Palos Verdes Federal are Apmuclod by the only
federally charfered association in this area. And, Palos Verdes Federal
is the fastest growing, too, with one office — no branches|
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or DESK

Clear Ponderosa :
Pine '
As lllustrated

17.50 VALUE"

current times
yearly rate a yeoar
) I INSURED NG EACH 1S INSH UP 70 $10,000
: You'll Like These Services...

SPECIAL STORE HOURS
Friday, Sept. 20 & Monday, Sept. 23

® Handy envelopes for easy deposits

Clear Ponderosa by mail ~ postage paid both ways

) Pine .,
. $10.00 Value

\ : ’ 9 AM. to 9 P.M e United States Savings Bonds redesmed
s A I_ E i e B EVERY SUND-AY. 9 : © Notary Public service for-all customers
‘ SR Y “ HOME LOANS AVAILABLE .
! | STOO I- ) Other Days—9 A.M. t0 5:30 CORPORATE AND ORGANIZATION ACCOUNTS INVITED
s 99 ! AS SHOWN Mail Yeur Savings Today, and Open a New Account

s PALOS VERDES FEDERAL

SAVINGS AND LOAN ASSOCIATION

1425 Marcelina— Torrance, California FAirfax 8.8340,
Open : Mon, thru Thurs, 9 am.-4 p.m, ¢ Fri, 10 a.m..6 p.m
For your added convenience, Sat, 9 a.m.-12 noon

Robert H. Finch, president
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{""USE YOUR CREDIT!
‘) Up to 24 Monﬂls' toAP:yl |

1o (o PRECASTING CO.
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